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Let's Talk... with

3 weeks and SOLD under the hammer!
484 Kahikatea Flat Rd, Waitoki

SOLD within 3 weeks under the hammer!
1084 Weranui Rd, Wainui

HOW TO PREPARE FOR AN 
OPEN HOME
Making your home available to view 
is in an integral part of a successful 
sale process. 

Your agent will use their marketing 
expertise to attract open home 
visitors, follow up with potential 
purchasers and negotiate the sale 
but the staging of an open home is 
where you can make a significant 
difference to the outcome.

1. Clean-up & Clear-Out
Buyers need to imagine themselves 
living in your home. 

Declutter cupboards and drawers. 
Remove excess furniture – hire 
a temporary storage container 
if necessary. Pack away family 
photographs, wall posters and   

HOW TO SPOT A SCAM
Cybercrime is booming. Since the 
onset of Covid, thousands of ordinary, 
hardworking Kiwi businesses have 
adjusted to working online. Ironically, 
the bad guys have had to pivot too.

Early Internet fraud was some version 
of an email allegedly from the estate of 
a long lost relative promising millions 
upon deposit of a small “release fee” 
into an unknown bank account. 

Then there was the phone call warning 
us our PC needed a virus removed, also 
for a small fee payable by credit card.

We may laugh over these at Friday 
drinks but be warned: scammers are 
becoming more sophisticated. They 
now understand they must build a 
relationship and gain trust before 
asking for money or personal details.

Sadly, thousands of Kiwis have fallen 
into webs of deceit that include 
fake sites offering luxury goods at 
remarkably low prices, or out-of-
this-world returns trading in dodgy 
cryptocurrency investment schemes.

Fraudsters prey on fear and emotion. 
This is evident with recent scams 
offering alternative Covid remedies or 
paid, early access to the vaccine. (For 
the record, this is completely free in 
New Zealand.)

To avoid scams, look out for red flags. 
These may include being:

• contacted out of the blue

• required to send money upfront

• asked for private information like 
date of birth, passwords or credit 
card details

• told to keep it secret and act quickly.

Prior to paying, search Google to check 
the business looks legitimate and 
has positive reviews. Test the phone 
number is valid. Listen up when friends 
and family say, "If it sounds too good to 
be true, it probably is."

If you are unfortunate enough to be 
hoodwinked, report it. It’s normal to 
feel a sense of shame but to protect 
yourself from further harm, and to warn 
others, it's important to reach out. 

For more advice, visit netsafe.org.nz.
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Cybercriminals have capitalised on 
Covid and become more sophisticated.
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SOLD in 4 weeks under the hammer!
9 Kittiwake Drive, Albany

SOLD 3 days after Auction!
934 Kahikatea Flat Rd, Waitoki

SOLD within the first week!
1162 Weranui Rd, Wainui

WHAT PEOPLE ARE 
SAYING ABOUT 
SIMONE...
We found Simone very energetic, 
passionate and knowledgeable 
on the property market, in the 
way she sold our property with a 
great understanding of the local 
market.

She also offered advice how to 
present our property for sale. 
Highly recommended.

— Vendor

knick-knacks. Put away the dishes.  
Hide toothbrushes and toiletries 
and empty rubbish bins. Make sure 
everything is sparkling clean.

2. A Warm Welcome
Make your home inviting. Air it out 
early to remove any cooking smells. 
Open curtains. Switch on the lights 
and bedside lamps. 

In chilly weather, light the fire and 
turn on heaters. Unlock doors and 
gates for easy access.

Visiting a long list of open homes can 
be hard work. Small touches like a 
jug of water with glasses and a plate 
of cookies for guests will make your 
home standout even more.

3. Disappear
Buyers need the freedom to explore 
your home without feeling like they 
are invading your personal space.

Lock away valuables. Remove 
additional cars from the garage or 
driveway then take a stroll to the 
park or shopping mall. 

Take your pets too; not everyone will 
adore your beloved Shih Tzu!

If you have tenants, you need their 
permission to stage an open home. 
Communicate well and consider a 
rent reduction in acknowledgement 
of the significant inconvenience. See 
tenancy.govt.nz for detailed advice.

Thinking of Selling? 

Please call me anytime for free, no 
obligation advice on selling your 
home, including an estimate of how 
much your home is worth.

JUST FOR A LAUGH
I asked my daughter to pass me the 
phone book. She laughed at me, 
called me a dinosaur and handed 
me her iPhone. 

So the spider is dead, the iPhone is 
broken and my daughter is furious!

THINKING OF SELLING?
Call me today for your FREE 
property appraisal.

   021 433 965

Sponsored by
 

Congratuations to the students 
and staff of Wainui School on the 
opening of your new learning 
block.

I was delighted to attend the 
opening and donate much 
needed resources. 

Thank you for the opportunity to 
give back to you – the community 
that supports my business too.
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REAL ESTATE TRENDS  Source: REINZ

Month Median 
sale price $

No.  
sales

North Shore City

Apr-20 1,120,000 103

Feb-21 1,320,000 470

Mar-21 1,355,000 640

Apr-21 1,280,000 417
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